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Aagami, Inc. 

A life sciences consulting firm which offers 

 Strategic Consulting

 Technology Licensing 

Market Intelligence

Pharma Biotech Medical Technology & Equipment

Consumer Healthcare Service Providers IP office of Universities 

FOR

in their initiatives with US, India, Asia, Brazil, Rest of Latin America and other 
Emerging Markets.
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Needs, we Serve

In-Licensing Out-Licensing 
Co-Development 
and Partnerships

Raising Investments
Mergers & 

Acquisitions 

Finding the Right 
Partners
• JV and/or Distributors/ Contract 

Sales/Marketing/Contract 
Manufacturing, CRO and CRAMS 
providers

New Market Entry 
Strategy/ 

Development
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What matters most in what we bring 

 Global Deal experience

 Extensive network with Top LifeSciences companies at C 
levels

 Deep Understanding of business and socio-cultural 
differences in ways of working

 Aagami Partners bring value of combined experience of over 
150 years

 Focus on client needs, objectives, success and work as an 
extension of client’s own team.
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Many companies have benefitted from our services

 Licensing and Co-Development partnership for Novel Protein Therapeutic Platform of a German 
company; Deals done with 2 Major Pharma.

 Investment for development of therapies and vaccines of a oncology focused Louisiana Biotech 
Company. Facilitated Listing on OTC Markets using reverse merger resulting in Line of Credit (US$ 
10mn).

 Licensing of a dermal delivery system of an Australian company, applicable to both pharmaceutical and 
personal care products. Licensing Deals signed with 3 companies; Product launched with one; A few 
more deals in discussion.

 Finding customers for Peptides API for a EU conglomerate. Orders received from 8 companies.

 Out-Licensing & Distribution partnerships for an Ophthalmic Medical Device company.  Signed with a 
major Pharma Company.

 Creation and management of MSDS for a Fortune 100 Chemical company from Midwest US by striking 
alliance with the right partner in India.      85% Cost reduction was achieved within 6 months of starting 
operation.

Few Examples of successes brought out to our clients: (Also see Case Studies for more details)



6

Sample list of Clients whom we have served

USA

CreAgri CA

New Heaven Pharma CT

Advangene IL

Loyola Univ. Chicago IL

OncBioMune LA

Dow Chemicals MI

ScyFIX MN

Penwest Corp. NY

DesignMedix OR

DisperSol TX

International
UniTargetingResearch Norway

PeptiSyntha Belgium

DelMar Pharma Canada

Affitech Denmark

Pieris Germany

Getinge Group Sweden

Opsona Ireland

Toppan Japan

Otago University New Zealand

Phosphagenics Australia

Aagami has completed over 100 assignments for more than 50 clients since 2003



IN-LICENSING / CO-DEVELOPMENT OPPORTUNITIES 
REPRESENTED AT KDDF TECHFAIR

1. Novel therapeutic vaccine ValloVax™ targeting the tumor 
endothelium, an IND filed (#16296) candidate for non-small cell 
lung cancer (NSCLC)

2. Phase 3 ready chemotherapy candidate in refractory GBM

Dinesh Jain | Founder CEO | dinesh@aagami.com |+1-630-853-3520

Detailed Non-confidential deck available on request
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#1- Novel therapeutic vaccine ValloVax™, an IND filed (#16296) candidate 
for non-small cell lung cancer (NSCLC)

 Tumors cannot grow larger than 1-2 mm in diameter without 
stimulating new blood vessels to feed them. Blocking this 
process has led to the development of multibillion-dollar 
blockbuster drugs such as Avastin ($5.9 billion 2012), Sunitinib 
($1.2 billion 2012), and Revlimid ($3.2 billion 2011). 

 Unfortunately these drugs target only one pathway of the 
angiogenesis process, and as a result tumor remissions are 
temporary, and in many cases not sustainable (for example 2011 

FDA retraction of breast cancer indication for Avastin).

 Batu Biologics are focused on the development and 
commercialization of novel therapies that target the “Achilles 
Heel of Cancer”: the tumor blood vessels. 

 ValloVax™ can succeed where other cancer 
vaccines have previously failed

Client: US based Batu Biologics seeking region specific licensing partnerships

 ValloVax™ is based on harnessing the immune system’s 
ability to selectively seek and destroy tumor-associated 
blood vessels, while sparing non-malignant blood vessels. 

 In contrast to previous anti-angiogenic approaches, 
ValloVax™ stimulates the immune system to attack multiple 
pathways necessary for angiogenesis, thus having the 
potential for superior in the treatment of solid tumors.

 Advantages of the approach: Potent tumor inhibition for 
colorectal, breast, lung, and brain tumors, Cost-effective, 
scalable GMP manufacturing, Universal donor formulation, 
and Synergies demonstrated with FDA approved checkpoint 
inhibitors.

 US FDA has currently accepted the safety studies, efficacy 
studies, and clinical trial information. 

 US FDA is currently reviewing IND package and 
we anticipate approval to begin clinical trials in 
early 2017
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#2- Phase 3 ready chemotherapy candidate in refractory GBM

 VAL-083, is a “first-in-class” small molecule 
chemotherapy that has recently completed a Phase 2 
clinical trial (in US) for the treatment of refractory 
GlioBlastoma Multiforme (GBM), the most common and 
aggressive form of brain cancer. 

 Also exploring VAL-083 as a therapy for front-line GBM 
and solid tumors including NSCLC and ovarian cancer. 

 In more than 40 Phase I and II clinical studies sponsored 
by the U.S. National Cancer Institute, VAL-083 
demonstrated clinical activity against a range of cancers 
including lung, brain, cervical, and ovarian tumors as 
well as leukemia both as a single-agent and in 
combination with other treatments. 

 Distinct anti-cancer mechanism

 VAL-083 Addresses MGMT-mediated resistance:   A 
Major Unmet Need

 Robust Intellectual Property Protection

Client: Canada based DelMar Pharma seeking region specific licensing partnerships

 VAL-083 is approved in China for the treatment of 
CML and lung cancer

 Received orphan drug designation in EU and U.S. for 
the treatment of malignant gliomas.  

 USFDA’s Office of Orphan Products has also granted 
orphan designations to VAL-083 for the treatment of 
medulloblastoma and ovarian cancer. 

 Large Market Opportunity - Lays the foundation for 
global development to address >$1 billion market 
opportunity as chemotherapy of choice in the 
treatment of GBM itself

 Seeking a regional player who has interest in rights to 
VAL-083 in GBM, particularly in the post-avastin 
setting. 

 DelMar’s anti-cancer therapies are affective where 
patients have failed, or are unlikely to respond to, 
modern therapy. 



#1- Novel therapeutic vaccine ValloVax™ 
targeting the tumor endothelium

IND filed (#16296) candidate for non-small cell 
lung cancer (NSCLC)
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Detailed Non-confidential deck available on request

Life Changing Immunotherapy
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Introduction to Batu Biologics

Lead asset:
• Novel therapeutic vaccine targeting the tumor 

endothelium, ValloVax™

Major Market Opportunities:
• Clinic-ready candidate for non-small cell lung 

cancer (NSCLC), IND filed (#16296)

Raised $2.15 Million in seed capital

Intellectual Property:
• 23 patent applications in immuno-oncology

• Exclusive license of issued patent #8,999,349 from 
UC San Diego

– TLR-4 targeting peptide vaccine adjuvant

Realizing the full promise of the anti-angiogenesis approach

Active vaccination targeting the 
tumor vasculature inhibits growth 

for multiple cancer indications

Batu Biologics leverages the experience in regulatory affairs and drug development from the success 
of Medistem – sold for $26MM in 2014
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Batu Biologics’ Therapeutic Pipeline
Laser focus on ValloVax™ clinical development until critical valuation inflection point that will enable pipeline expansion

12
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ValloVax™

• Introducing ValloVax: a cellular vaccine enriched with several angiogenesis-
associated antigens designed to stimulate an immune response against the tumor 
endothelium
– Targets: Endoglin, TEM-1, VEGF-R1, VEGF-R2, EGFR

– Goal is not to merely inhibit blood vessel formation but directly kill the tumor vasculature

Treating solid tumors by cutting off the blood supply

Advantages of the approach

• Potent tumor inhibition for colorectal, breast, lung, and brain tumors
• Cost-effective, scalable GMP mfg.
• Universal donor formulation
• Synergies demonstrated with FDA approved checkpoint inhibitors
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ValloVax™ targets the angiogenesis tumor endothelium 
phenotype

ValloVax™ CellTumor Endothelial Cell Quiescent Endothelial Cell

• Tumor angiogenesis phenotype
• High immunogenicity acts as an 

allogeneic “kill signal”

• Tumor angiogenesis phenotype
• Low immunogenicity

• Downregulation of angiogenesis 
markers

• Low immunogenicity

MHC Class I

Endoglin

VEGF-R2

FGF-R2

TEM-1

EGFR

ROBO

MHC Class II

What the immune system “sees” in terms of immunogenic epitopes
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Mechanism of Action of the ValloVax™ Immune Therapy
Initial Allogeneic Response Shift to Antigen-Specific Immune Response
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Competitive Analysis: Avastin case study

• Avastin (Bevacizumab)

– Antibody inhibiting single VEGF pathway

– Poor clinical benefit, low Phase III survival rate1: 

– Avastin + Chemotherapy: 12.3 month 

– Chemotherapy alone: 10.3 months

1Combination Chemotherapy With or Without Bevacizumab in Treating Patients With Advanced, Metastatic, or Recurrent Non Small Cell Lung Cancer (2001) 
Clinicaltrials.gov ID: NCT00020160

ValloVax™ Avastin

Inhibits angiogenesis (blood
vessel formation)

✔ ✔

Multiple-pathways ✔ ✖

Active-specific immunotherapy ✔ ✖

Immune Memory ✔ ✖

Killing of tumor blood vessels ✔ ✖

ValloVax takes a multivalent approach to targeting the tumor endothelium to 
overcome the barriers of the tumor microenviornment

Advantages of our Approach:

 Tolerable safety profile without dose 
limiting adverse effects found in 
VEGF/PDGFR inhibitors

 No adverse events in clinical study

 Anti-tumor activity both cell and 
antibody mediated

 Candidate for combination therapy
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Batu Management

Samuel C. Wagner, President & CEO
Finance and mechanical engineering background

Hong Ma, MD, Ph.D, M.B.A., VP of Business Development
Experience with international biotech collaborations

Dimitri Theofilopoulos, J.D., Chief Operating Officer
Former attorney at The Scripps Research Institute

Gerry Berg, Chief Financial Officer
C-level Executive with over 25 years CFO experience

Batu Advantage: innovative collaboration R&D development model to reduce overhead with rapid 
execution of research directives

Thomas Ichim, Ph.D, Chief Scientific Officer
Former President and CEO of Medistem
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#2- Phase 3 ready chemotherapy candidate 
in refractory GBM

VAL-083 Overcoming Chemo-resistance:  
A Paradigm Shift in the Treatment of GBM 
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Pipeline Snapshot

VAL-083 Phase I Phase II Phase III NDA / COMMERCIAL

Lung Cancer – CFDA Approved

Non-small cell lung cancer

Potential to expand pipeline in additional indications

CML – CFDA Approved

GBM:  First-recurrence MGMT+ 

China – Partnered with Manufacturer

Ovarian

Grant
supported
research

Pediatric 
CNS Tumors

GBM:  Post-Avastin

GBM:  Newly Diagnosed MGMT+

GBM: Combination 
Chemotherapy

Collaboration with MDACC

Collaboration with Guangxi Wuzhou Pharma

Collaboration with Accurexa



VAL-083:  DelMar’s Initial Product Candidate

– First-in-class small molecule chemotherapy

– Readily crosses blood-brain-barrier

– >40 NCI-sponsored clinical trials demonstrate 
clinical activity against multiple tumor types
• CNS, Solid & Hematologic Tumors

– Safety database:  >1000 patients 
• Safety & toxicity
• Pharmacokinetics

– Novel mechanism
• DNA interstrand cross-links at N7-position of guanine leading to 

S-phase arrest and apoptosis

21
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New
I.P.

VAL-083 
PRIOR

CLINICAL 
VALIDATION

> 40 NCI-sponsored 
clinical trials
----------------

Ex-USA clinical 
research

SOLVE UNMET 
NEEDS 

IN CANCER 
TREATMENT

TODAY

Modern 
Understanding 

of 
Biological 

Mechanism

Reduce Cost, Risk & Time in Drug Discovery & Development

VAL-083:  DelMar’s Initial Product Candidate
Leveraging Historical Clinical Data with Modern Science



VAL-083 Targeting Unmet Medical Needs in Cancer

Data supports VAL-083 for multiple cancer indications
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Large Market Opportunities:
2014 world -wide revenues

Non-small cell lung cancer $6.8 B

Glioma $1.0 B

Ovarian cancer >$500 M

Pediatric medulloblastoma orphan
Source:  Evaluate Pharma



• VAL-083 Addresses MGMT-mediated 
resistance:   A Major Unmet Need

– VAL-083 is active independent of MGMT-
resistance

– 2/3 of newly diagnosed GBM patients are 
resistant to Temodar® or nitrosoureas due to 
high-expression of MGMT

– MGMT is a biomarker for patient selection

– Prior NCI-sponsored trials demonstrate 
clinical activity against GBM 
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VAL-083 Overcoming Chemo-resistance:  
A Paradigm Shift in the Treatment of GBM 



VAL-083 Post Avastin Refractory GBM Phase I/II Clinical Trial
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 Would create a new survival paradigm for the first time in decades

 Unlocks potential to overcome chemo-resistance and surpass standard of care

 Lays the foundation for global development to address >$1 billion market opportunity 
as chemotherapy of choice in the treatment of GBM

VAL-083’s distinct 
anti-cancer 
mechanism



VAL-083 Next Steps:  
Implementing the Paradigm Shift

 Advance to Pivotal FDA Phase III Trial in Post-Avastin Refractory GBM

STATUS:  Trial Design Under Discussion with Advisors
• Likely adaptive design 
• VAL-083 vs. physicians’ choice salvage therapy
• Under 200 patients

 Initiate two new Phase II clinical trials in GBM patients with high MGMT 

expression using DelMar dosing regimen

1. International:  Newly Diagnosed:  collaboration with Guangxi Wuzhou Pharma

STATUS:  

 Clinical Research Committee and Ethics Committee have approved protocol

 Finalizing contract with CRO & preparing for Site Initiation

2. USA:  First Recurrence :  collaboration with MD Anderson Cancer Center

STATUS:  

 Clinical Research Committee and MDACC IRB have approved protocol

 Preparing for Site Initiation 26



Growing Patent Portfolio:
Robust Intellectual Property Protection

• Thirteen separate patent families with multiple patents

– Claims include use, manufacturing, analytical, mechanism 
and composition claims

• Six US patents and seven international patents issued to date

– Patent protection into 2036 in USA

• More than 100 patent filings + 4 provisional applications 
pending on a global basis

• VAL-083 granted orphan drug designation in US & EU

– Seven years market exclusivity after approval in US

– 10 years market exclusivity after approval in Europe
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Experienced Management
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Jeffrey Bacha, BSc MBA:  Chairman & C.E.O.
• >20 years biopharma experience
• Founding CEO, Inimex Pharmaceuticals
• Senior Manager & Director, KPMG Health Ventures

Dennis Brown, PhD:  Chief Scientific Officer
• >30 years cancer drug discovery and development research
• Founder Matrix Pharmaceuticals Chemgenex Pharmaceuticals (both acquired)
• Academic Appointments:  Harvard & Stanford

Richard Schwartz, MD:  Chief Medical Officer
• >30 years cancer drug development experience
• Director Oncology Clinical Research Bayer AG
• Stanford University School of Medicine

Scott Praill, CPA:  Chief Financial Officer
• >20 years public company experience
• PricewaterhouseCoopers LLP
• Pharmacy degree
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USA (Head Office)

Aagami, Inc. 
2135 City Gate Lane Suite 300

Naperville, IL 60653

P: +1-630-364-1837

INDIA 

Aagami

741, Nelson Square

Nagpur MH 440013

P: +91-712-258-6678

Dinesh Jain  

Email: dinesh@aagami.com

M: +1 630-853-3520

Godwyn Francis 

Email: godwyn@aagami.com

M:     +91-787-501-6957

www.aagami.com

CONTACT

mailto:dinesh@aagami.com
mailto:godwyn@aagami.com
http://www.aagami.com/
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Dinesh Jain, MBA – Founder CEO

• A business leader in Science and technology industry since 1984 with global experience in starting and 
managing several technology companies. Has held positions of  CEO, President, Vice President. Is a prolific 
entrepreneur. Has executed several dozen international deals across 4 continents. He is a regular speaker in 
International conference son Life Sciences Business with India, and also on board of several consulting and 
research companies

Dr. Mahendra Shah, Ph D – Scientific & Business

• A veteran Scientific leader in Bio-Pharmaceutical field since 1968 . After his PhD, he has worked with some of 
the top notch companies like Bristol, Squibb, Schering, Lyphomed, Fujisawa, EJ Financials, First Horizon, 
NextWave. Mahendra is an active Investor in BioPharmaceutical field and is on the Board of several 
companies across the country. 

Michael S. Rosen,  MBA - Business 

• A Senior executive and entrepreneur working globally since 1974. Managed 3 multinational pharma and 
agro-science companies working in Europe, Latin America, Japan, Canada, Asia and Israel. CEO experience 
starting and growing several biotech and medical device companies in the U.S. and Europe, raising more than 
$50 million in equity and taking 1 company public. Economic development expertise creating and expanding 
vibrant science parks and life-science ecosystems as public-private partnerships

Aagami Leadership Team                  1 of 3
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Dr. Aman Ahuja, M.D., F.P.M., F.R.C.A.  – Medical  

• A specialist pain medicine physician and consultant at the North Queensland, Australia. MD Anaesthesia from 
India, Fellow of Royal College of Anaesthetists, Ireland, Masters in Pain Medicine from UK, Fellow of Tess Cramond 
Multidisciplinary Pain Centre, Australia; Dr. Ahuja has focus on clinical practice, research and advancing rational 
therapies for a diverse range of conditions. His current interests include studying the expanding role of 
radiofrequency in field of Pain Medicine. Dr. Ahuja uses a compassionate and multidisciplinary approach in his 
well known practice as a Pain Specialist and Anesthetist.

Dr. Shridhar Andurkar, Ph D – Scientific

• Chair and Associate Professor of Pharmaceutical sciences at Midwestern University, Chicago College of Pharmacy, 
is a Ph D from Auburn University in Medicinal Chemistry, Conducted postdoctoral research at the University of 
Houston. Dr. Andurkar has published numerous papers and made several presentations in this field. He holds a US 
patent in the area of anticonvulsant drugs and is on the advisory boards of several companies.

Nancy Chew - Regulatory

• A serial entrepreneur, veteran business leader, biochemist and Pharmacologist by education, Regulatory expert, 
Several top honors & award winner and Advisor to numerous Life Sciences companies. Nancy's accomplishments 
and achievements of over 39 years would take several pages to detail.
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Linda Pullan, Ph D– Business
• Linda has over25 years of pharmaceutical and biotech experience in research and licensing, business 

development, R&D and consulting. She has worked for AstraZeneca, Amgen, Kosan Biosciences and now 
consulting for a decade, helping companies with all aspects of partnering. Linda has an In-depth 
understanding and proven success in drug development, evaluation, valuation and negotiation for strategic 
alliances and licensing deals. 

• She has worked each year on multiple term sheets and about 5 signed deals and has a great deal sheet with 
more than 50 large, mid and small size deals (licensing as large as $100MM upfront, several options, and 
university licenses - for Preclinical to Phase III).

• Linda has authored 66 scientific literature publications. She has also been honored as an Advisor, Reviewer, 
Lecturer and Speaker.

Godwyn Francis – Business
• At Aagami, Godwyn leads business development and growth efforts to establish and maintain effective 

professional relationships for profitable new and existing business. 

• He also lends his support and oversight to research and consulting assignments for global clients.  He has 
worked each year on multiple term sheets and contributed to signing deals worth tens of millions of dollars.

• He brings 13 years of experience with companies like Accenture, Prudential, Tata, and other firms in 
management consulting.
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